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CONSULTANTS AND MANAGERS:

Trip for 1: 
›  Achieve $5,000 in personal sales, 
›  $6,000 in sales from your February and March  
personal recruits, AND

›  Must be titled Manager or higher by March 25.

DIRECTORS AND ABOVE:

Trip for 1: 
›  Achieve $8,000 in personal sales,
›  Have at least one Manager 
  qualify for this trip, AND
› Must be titled Director or higher by March 25.

L I V E  Y O U R  D R E A M S  A N D  S E E  W H E R E  T U P P E R WA R E ® P R O D U C T S  A R E  M A D E ! 
Boost sales and share the Opportunity during January 30–March 25, 2016 and you may qualify for an exclusive trip to 

South Carolina where you can be a part of Hemingway’s one and only 40-year celebration! Take a tour of the Tupperware 

manufacturing plant and global distribution center, followed by days of shopping, dining and fun at world-famous Myrtle Beach!

“On My Way to Hemingway!” is the perfect opportunity to see what lies ahead in your Tupperware career as you achieve 

your dreams!
FOR ALL SALES FORCE MEMBERS

Trip Dates: June 2–5, 2016 
Qualification period: January 30–March 25, 2016

O N  M Y  W AY  T O
HEMINGWAY!

BUSINESS LEADERS:

Trip for 1: 
 ›  10% increase over February and March 2015 in  

organizational new recruit sales meeting or  
exceeding $10,000.

CELEBRATING  

YEARS
40
OF OPERATION  
AND SERVICE!


