The main script for an A lead, first call, is part of Dick’s DVD presentation 

Be sure to view & get comfortable with that.

*****For older, recycled, free, non-A leads, Dick uses this approach:

Hi, this is ____________.  I am calling about the letter you sent back some time ago about life insurance to cover your mortgage with ********* (Sun Trust Bank). I am following up to see if you ever got anything in place?
(No)  Well, do you still have an interest?

(yes)        (then I go on as usual with the info on the letter…………..)
OR: “Well, yes we did get insurance”

Then:

Oh, did you get the old kind or the new kind?

“What do you mean?”

With the new kind:

1. Premiums stay the same 

2. You get a tax free 100% refund of your premiums at the end of the policy. 
3. If you get a heart attack, stroke or cancer, the company sends you a $4,000 check. (This is what Dick calls the “foreclosure protection benefit” – ask him to give it on the Tuesday call.)
4. If you are terminally ill, you have access to up to $250,000 in cash to pay your medical bills and living expenses.

********For web leads over 1 day old, Dick follows Dave Curry’s advice:

Hi, this is ____________.  I am calling about the request you made online at 
( give the time & date)  about life insurance to cover your mortgage. I am following up to see if you ever got anything in place on that? (then I go on as usual with the info on the letter…………..)

